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MORTGAGE EQUITY GROUP

The MEG Navigator

Seduced by a combination of loan availability and a desire for the largest, most opulent
home , homebuyers can unwittingly find themselves in the “mortgage lifestyle dilemma,’
a predicament that forces homebuyers to be married to the mortgage, forced to spend
every dollar they make, and consequently every hour they have, feeding the appetite of
their voracious mortgage payment. Homeowners saddled with the mortgage lifestyle
dilemma are unable to enjoy life: they can’t go on trips; they can’t buy furniture; they
can’t send their children to college; they certainly can’t invest in a retirement account.
Instead, they devote their lives to paying their hefty mortgage payment.
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Using the MEG Navigator, the Mortgage Equity Group provides its homebuyers with
realistic expectations of their loan payment. This tool allows us to stop our clients from
entering the mortgage lifestyle dilemma and instead enjoy their new home and the
lifestyle advantages it offers. This tool allows us to identify your financial picture and
determine the financial payment structure best suited to allow you to make comfortable
mortgage payments that support your lifestyle and allow you to save for retirement,
invest, and enjoy your life.

*Based on interest-only loan structure, 20% down payment.



M

MORTGAGE EQUITY GROUP

The Complete Financial Navigator™
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*Based on interest-only loan structure, 20% down payment.



